he Miﬁﬁtlgmplf%

* K W Organ of The Kisscl Motor Car

VOL. 1 HARTFORD, WISCONSIN, JUNE 20,

The Kissel Distributors and Salesman's Newspaper — Official
Company

¥ X X

1pl0

NO. 10

El =

How To Get Your Sha

e

e

re of The Truck Business

In Your Territory.

This apecial uﬂl;l-m.:.1 E: dlhe Hissel= [ applicd in cvery stato.
graph, 5% of whic evoled Thers |5 & sirong demand fo
trurks is Ioaded with trock sales foa-| o trocks among the farmers and
tures, each one of which will prove gnong those whoe are realizing  the
an income producer and sales creal- | pegsendons  possibilities  of  motor

or, In st cases they are plans il e 4 pramsporiation from countey
idens that have been successfully put | ppey and between citics. :
inio opernthon by those Kisscl distrib-
ators and dealers whoe have had nn-
nsual succces In morchindising il
selling Kissel motor frecks.

The Tnlted States iz rapldly e
coming motorizsd, not only with the
motor car, but Indostrial America is
discarding the old antiquated moth-
odas of transportation and ks egquip-|

e

truck transportation hns gripped the

ment, and we do not belleve it will be
loag befoare thizs tremendons (acior
will be recognized as belng more fm-
portant than we now realize,

ping its transportation depariments|  When the nterurbon Elestric Hall- |

with modor tracks, ways a8 well ps Steam Raflway Come-
The wir taught American indus- pandes porchase Focks s fecders to

prica  the wvalne of ubbalerrapied | being n frelght and express to thelr | trocks,

pransportation of thelr products from ! stations as they are didng in diferent
factories, stores Al warehouses to | paris of the coontey, It becomes im-
points of shipment. The motor trock | medintely apparent that motor truck
wis the only dependable means and | pransportation slone ks even more Im-
ihe lesson thus learnsd |5 now belng | portant and profitable.

This urban mmd InteFurbonn mEotor

conntry to such an extent thot it is)
receiving recognition by the governs|

Every HKisasl trock distribaior
shonld imimedlately call a meeting of
his truck salesmon and go over avery
page of this issue carciully, studying
ench ldet and plan, geiing it down
Jand putting it inte operstion.

i Thes time I8 nof far distast when
the horse will be ruled from the cliy
strents and In n good many parts of
the country this has becoms a real-
ity. Thiz menns that shipping sch-
wilules will be oallins! according (o
| this saving in time the motor trock
| pnables shippers (o make, HBusiness
houses aml customers will not toler-
| ate o concern that is not ecmploying
motor trucks to deliver their oplers.

All &f the plins herein  owtlinesd
will create n buylng boom for motor
Your terrilory 18 n groat po-
teniinl truck market. It ks ap G 500
to work it profifably and get your
ghare of the business, The following
pages are preseated (o you for that
TR
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TRUCK GHASSIS CAR-
BIES & PERCENT TAX

UNEXPECTED RULING UN-
DER PRIOR LAW

M. A C C. Taking S8teps to Ob-
tain Reveraal

On May 14th we wrols every Els-
gel digiributor and dealer to the ef-
fecl that "iln mecordanes with the
latest ruling, Rogulntion No. 44 It @a
wucEEsary that (he factory collect n
war lax of §%% on all truck chasals
that are shipped from the fastery
without bodies™—'"that ihis means
that every chasejs ghipped outl after
Februeary I5, 19619, ls subject to =
bos tax iostend of 39 oxcopt such
ns are squipped with bedles com-
pleto™ —'ikat we are Im hopes that
this miling will ba résclnded and If 8o
and the tax remalns st 395, the fas-

tory will of couras ghve eredit (o eve-
ry FKisael digiributor and dealer for |
any overcharge that may have boen
made in the meantima,"

Back of this letter are two Lele|
grams and & Genoral Bullstin, ns fol-
lowa; and aflter reading those yon
will Enew jusi as muach sbowi this
tax situntlon ns we ido,

The Natlonal Autemobile Chamber
of Commerce on May Sth, sent out &
bulletin to all members ns followa:

| Bystom and we will be vory glad to

Chassis Tuxahls ai 527

Regulntion 44 of the Revenue Hu-
reau just lzsned reads: A chossig 18|
% part of an ailomobile and taxsbis
at the rate of five percont when sold
separately regaordloes of whether {4
is m chnsais for an aulomoblls fruck
oF wagon, or any other kind of an
aulomohdle, ™

This Is an umexpected rullng and
n reversal of the practice under the
prior law. We feel that It 18 onjosi
and the Chamber 8 taking svery
possible step to oblaln a reversal so
that o truck chasels may be taxed at)
threo percent on the theory that It = |
snbatantinlly n complote track.

Meanwhile the regulation is as
nbove, and applies to all sales made
on &nd afler Febroary 25, 1810."

On May 10th the date of our res
celvicg the mbove lelter we wired
Alfred Hooves, Goeneral Manager, MNa-
tlonal Automoblle Chamber of Com-
maered a8 follows—""Dioss your letier
of the clghth mean any regular truck
chpssla must be taxed flve porcent §F)
shipped &2 a chassls and ihres per-
conl if o body Is mounied on same?™
O the same day we recelved the fol-
lowling answer to the above telegram:

“War tax regulstiona just [ssued
deflne truck and wagon chossls as
puris gaxable at fve percemt, Hego-
lations tax paris and accessory manp-

{lectlon  of coat

|merce al o resont mosiing in Dwtrolt, |

factarers on sales (0 car makers at-
tached to order cortiflesie shows that
paris and accessorles bought are for
neEd In prodeclion on new care or free
replacement under contract or guar-
antes. Regulntions alao make all ex-
ports tax froa, Regulatlons must be
ohoyed as they bave force of law.
They are reirpacilve o Feb. 28,
1818, Directors Natlonal Awntomo-
Mile Chamber of Commercs fosl above
regulation except exporis are onjast
unlawlul so have nuthorlsed test 10i-
igation theroon,'™

Wao suggest that every Kissel dis-
telbutar and dealer write or wire ob-
Jections agalnst this unfalr fax, to
Mr., Alfred Hooves, Mgr. Natlonsl
Auntomobile Chamber of Commeres,
requesting that the Chamber make
vigorous protest to the Government
in behalf of the manufacturors and
the truck Indusiry.

TO SECURE TRUCK OPERA-
TION COST

Quite feequently we aro nsked io
give figures on cost of operating Kis-
gl Motor Trucks and find that it is
difficult o ge1 suikentie Information.

If you will eo-operntas  with us In
this regard, we have A plan io seeurs
this Information. We have a number
of coples of the Etandard Truck Cost

stnd ome of these syslems (o every
Kissel truck owner In your ‘tereitory
wha will guaraniee to keep am acear-
ate record of the operating coat of his
Kissel iruck for a year and lot us
have the resulis.

In gotting oot thess sysiems our
only object has bodn 1o promots this
hablt of cost records, so that the ro-
AUl of thess records moy bo used for
the bemeflt of other owpers.

Truck salesmen will readily realize
how waluable such information fs
from & =ales standpodnt, congequently |
¥you sbhould make & determined efort
Lo place some of the cost aystems
where ithey will be kept fafthfully
and where you can Inter give us the
figures,

Hy doing this we'can got up a caol-
recorda of Fissel
trucks in different parts of the coun-
try and by combining them in one
farm, It will furnish each of your|
track ealesmen with an  excellent |
sales nrEument. |

I
' THE SUMMER MOTOR TRUCK |

TRADE G0OD

The truck commities of the Na-
tiomal Automoblla Chamber of Come-

roported good prospecis for summer |
trnde in molor trucks In all parts of
the country. While roporia Indicated
that metor truck sales were com poras
tlvely slow In January and Fehruary
they approached normol in March
amd April=—and Indications point o a
great imerénss in (ruck ales Aduring
the balance of 1319,

(NOWLEDGE OF
HAULAGE PROBLEM

TRUCK SALES POINTS OF
McKEE MOTORS

Im the merchandislng of Kissel
Trucks the MeKee Motors Company,
Greenville, ., distributors for
Higsal tracks Bave found that IE ls
vary Important o Intecview thedr
gilesmien or rathor improsa on their
salesmen tho necosslty of Arst cover-
lﬂ.! snvernl vital polnts before calls
Ing on a proapesct.

Thelr experience in selllng trucks
has proven that the majority of
saleamen are very apl to be over nnx-
loms o eall trocKas Iostead of first
sludying the haclage probloms that
confront prospecisg BUyers, Over-
looklng through haste several Impor=
tant factors:

These lactors are as follows:

1==That of securing data relative
to the prospect’s kaulage whish In
cases where the prespect will not di-
villge the necessnry informacion, the
salémnen cnn Im most chReS Becare
It from shipping clerks or drivers.
With thlis information in hend the
galeamen s bound to find It much
cashier to ¢lose n sale.

2—Talk the proper slze truck that
fa best adaptesd to the Proapective
buyer's buslness, Prove 16 him the
crror of any opinlon he may proev-
lowaly have Tormed.

3—That of never montloglag o
competitor's producis  unless  ap-
proached on the subject, glving the

(smEie ANEWEF @ all cases L o, that

they are all gosd makes, The sales-

jmen wlll find the chamces are great-

er of convincing thoe proapect of the
superlority of the Kissel truck in this
particolar case, withont baving Lo re-
aoft o the usunl mothod of Knocking
the other fellows iruck.

A—Try o lgafFa LE& mon's buslness
bofore you approach him. Galn by
BME means a8 much knowledge of
his buslness ns possible. With this
Informatlon you are In a better posi-
tlon o prove, coavines snd sell him
right. Hemember trucks sold proper-
1¥ will lead to snlea, Trocks sold {me
properiy will lead to dificulties hard
L0 OV EPes o,

G—Wa belleve In Kisael trocks,
firaf, last and all tho time, and use
mosi of our onergy In endeavoring
to make the other fellow bollove as
wir i,

All of which poss (o prove that
##lling trucks is & businees, the sue-
cesf of which depsnds on study aof
trucks In relatlon to lis markei asd
uzes, Siudy human neture, method
af approach. HRoallze nocesalty of
mappng cut & campalgn before youw
call.
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SPECIFIGATIONS OF
THE NEW TRUGK

NEW GENERAL DELIVERY
MODEL SOON READY

Production Probably Starts in s

Thirty Days

It i& gratifying to note the demand
which has beon shown for the new
% ton Job, mow belng developed,
and to be known as the General De-
livery Model

While it was hoped that produoc-
tlon om this model would begin in|
May or Jume at the intest, thers &ra
a fow uniis for thia truck which
are still undelivered, and for ithis
renson production canoot be staricd
for probably another 30 days.

Our Engineering Department and
Purchasing Dweparimesi have been
very eritical in choosing the matorial
pnd ports for this trock, and even
though this postpored prodoctlon we)
ihiak you will agree that that was|
heftlor ihan to hurey motiers and ass|
{tems of material which are not il
that our stamdard of quality dalls for. |

This truck will aeon ba In produc- |
tion and every distributor shonld now |
specify @ regular monthly shipment
gad nrrange his sales sccordingly. |

Helow we glve you complete apeel-|
fieations of this model, which will al-
so be prioted in oor new tPAcK chin-
log which is now on Che press.

MOTOR—Ilsenl-tuilt, unit power
plani, & I"'""“: BIAgHETE L=head
typie. 4 eyele, 4 cylinder, &787 hare.

Bl stroke, Horsepower 24 8. A, B
Piston  displacement 25,4 cuabio |
inches,

CRANK CASE—{ircy lron casting
righlly constructod, parting lne 2°
below erank shaft conter, insuring
greal sirain reslstanoe.

CYLINDERS—Unst enshlos, made
of specinl grey iFon, of proper chemi-
cal and physical analysis.

CRANK SHAFT= Drop forging
made of 40 percent carbon steol,
Crank shoft bearings—>XNo. 3,

Front 2147 long, 24" diameior
Center 2347 longg S35 ° diaoieier
Bear 8% ° long, 24" diameler
Bearings mmde of high grade whits
bearing mectal, reinforced with stoel
skeleion,

CONNECTING ROID—Heat  iroail-
will—Drop forgings made of 85 por-
cont carbon steel. 114%° Jong, Bear-
ing 2% " lng, 27 diameter. Bearing
materinl=high grade white bearing
metal reinforced with steel skeleton.

WRIAT FINS—Mnade of suitalls
grade stesl, harleas) snd  grooad, |
134" dinmeter, Bearing 13" long
in conmecting rod. Bearing material
—Non-lFnn Broges,

PISTONS=—4 14" long, & rings
#-16~ wide, leakproof, Pletons mido
of fine grade cast jron with aniform
wall thickness, Piston rings mads of
sprecinl grey fron of proper hardness
fo fnsure minimam wear of cylinder
warlls,

VALVES—Dhbuncter of opening ln
eylinders 2°. Dinmeter of stem T-16%,
Vilye hesds made of cnsl rop, stems
miade of carban stecl,

CAM SHAFT—IMametor 145°; ln-
tegral cam; moterial, spechal  hends
tremioed steel, Cam shaft beariags—

Front 3-13/64% long 10007 dinmeier
Conler 23" long, 20557 dinmeior
Rear 1 T-107 long. 1AHHE" dinmeter
Front and rear bearings are cost lron
bnshed with high grade white bhears
ing meial re-inforced with Al
skeleton, Center bearing made of
high grade whits bearing metal, re=
inforced whith stec]l skeleton,

TIMING FEAHS—Hezleal ety ] of
115" face APé meed,

Urnnk shaft gear 30 Leoth, BLE"
mrmal pitch, stesl.

Pump and magneto shafy gear 80
ety 83" normmel pitch, stenl,

Cam ghaft gear 80 testh, 814 ° nor-
mnl pitch, casg iron.

QILING SYSTEM— Splash  with
consiant ol level, supplied from re-
soryole Im  Bower of il Isasin,
Positively driven pamp (gears) foros
s ol throngh tubes to (ronghs ander
each of the connectlng rods. 0l B8
stralned befors re-entering  pump
Ol eapnclty whout 214 gallons,

FUEL FEED = Stewart-TWarner
tank atiachcd (o maEor.

CARBURETOR Kissel-Strom-
herg horizontal typse, aiiached (0 mos=
LEE

GOVERNORE—On maotor,

IGENTTION —High tenslon mnEngned.

COOLING 2YATEM—Waler ciren-
lnting by means of &  centrifngal
[rLimL R
2" bk,

RADATCY wqonares tobs Ly,
specinl Hisal deslgn,

MOTOR CONTROL—Hand  lever
on steering post for gnition,

Hand lever on steering post for car
baretor,

Also foot nocelernfor foF same on
Lo Boaurd,

CLUTCH—Multipls dise dry phote.
PEDAL SYSTEM—Is carried on

| eluteh housing. |
UNIVEESAL—A double nniverssl
Joimt s wsed  Bebwoon

trinsmission
gl roar axle
Dirive—ILoft hand.
THRANSMIZZION— Selective
ing gear type. F. & 5. boarings on
mundm st
Hymit besrings on conntershafl.
Alloy steel gears 3" fnoe.

Alloy stewl shafts.
Three speeds forwnrd and  ome e
VOl'ss,

GEAR REDUCTION IN TRANS-
AISSION—

On low S.EE;1

Om Eomd  1.81:1

Om 8rd 1:1

O rev, 4.58:1

i8* dinmeter, 4 binde fan, |

|
slid- |

ol
TOTAL REDUICTION RBETWEEN
ENGINE AND BEAR AXLE—

O low 18301

On 2nd 8531

U 3 Ol

On rev. 25501

BPFEED OF TRUCK WITH 34"
BOAD WHEELS—

28 miles on diféct dRve,

14 miles on seeond.

T miles o low,
3,5 miles on reverse,

N, B—>Motor is governed fo rEn
1200 o p. M.

STEERING GEAHR — Irreversible
split nal aml screw Lype

FINALL, DRIVE—From (ransmls-
slom throngli doubls wniversnl g
spiral bevel gemr, poil differentlal to
rear whaeels,

CHARSIS CONTHOL—{car  shift
andl emergency birake lever afe lstats
Ced cenirally amad in easy reach of the
driver.

FRAME=—=ressed steel, .23 por
cent  cnrbon steel.  Secticn, d¥"
deep, B-18° gnuge, 32315°,

SrFRIXNGE—Frong, &#0° long, 2°
wide, semi-clliptic. alloy atoel, Hewr,
50° lomg, 2%° wile, semi-cligile
mlloy steel.

AXLESe—Hlssel-lulli — Front —
Track 5", Spring E6%° Center
I-beaan sectlon 134" wide, 23§ “deeqs
' Drop forged steel, bearings stmndnrd
| taper Foller bearings, heavy knnckles

|l wrms,  specind alley steel,  heat
Gl

Henr — Hissol-baflt — Track 565

Spring conter #0%. 51l ratio, Hear-

ings standard taper roller beatings
thromghout, Axle & foll fonting,
bevel gear type.  Housing fivst clnss
stes]l casting. Drive shaft nickel steel.
Bevel differentinl, ¢ plich, 17 face
e,

BERAKES—Foot brakes—Exicrmal
| comtracting, on Fear wheels, operated
| oy foeni peednls,
| Emergency brokes—Exiornnl con-

tracting on rear wheels, operaiod by
| hand Fever.
BErnke lining—Thermakl 27 wide.
Brake devm dimmeter—1467,
| Dth beakes mee waipuan el
| WHEELS—Froni and rear, 5. A.
| E. siandnrd.
TIRES—
Front, $xdl paszmaile.
| Rear, Sdxdly preamatls, non-skhl

GASOLINE TANH=—LUnder
Unpacity 18 grllons,

TURNING RADIUS—25 feet.

WHEEL BASE-—1}" stamiard,

LENGTH FROM DACH OF BEAT
TO EXD OF FRRAME—S# feci.

WEIGHT oOF CHASSIE — 28
panmals,

ATANDARD EXPRESS BODY—

. Langth of clear lomling space 8,

peat,

| Whith of clear loading space 447
HEIGHT—TOF OF PFLATFOHN

FROM FLOOH, LOADED=—34.
EQUIFMESNT—Two oll lamps, tail

lnmp, horn, juck, compleie sot of




ﬁlIYINBTHUI}KS Il
HT GONDITIONS

NECESSITY OF LOCALIZING
SALES TALKS

The Miller-Roy Motor Company of
Demvor, Colo., have ballt up & won-
dorful Kissel truck buslness in a ter-
ritory that ia comparalively free from
mapnfactoring Industrles. As they
wrole ua rebeptly, "Colorado s not
an Indusirisl statée—we have practie-
ally no factorles nor do we expect to
ever have many factories, dus (o an
izolated geographical sltuntion—Ilike-
wise 1o a thinly populated territory.
The success and prosperity of Colo-
rado and Denver and of sl tha busl-
ness Iotereats of the siate depend
upon sbout thres or four real sonrces
of Income, oRe of the prinsipal ones
balng oor mining Interests that ass
trucks for hauling ore from the mine
o nearest railroad polots, whish s
afton Afty miles from the mine; hauol-
ing supplies (o the mines In many
cisel over almost impassable roxdas:
hauling coal oftentimes to the mines
and varioms other mining sepplles,
sach na timbor, aote,

A ry Industry In our terrl-
tory, that of Wyoming, s the ol
business and of late we have sold a
Intge number of trucks that are used
for hauling oll well supplies and oil
equipment from the nearest rallroad
o the gite of operatlon, which In
many cased 8 from forty to ns high
a8 aeventy miles,

In Colorade, Wroming and New
Mexica, one of our principal sources
of Fevenue Is from the entile ramnches.
Oftentimes theso ranchea are locabed
foriy or Afty milea from the rallroad
podnt. The hnuling of ranch suppliss,
woal and of other necessiiles for
ranch equipmaont, neceasiiales the uss
of the motor truck, Agaln many of
the agricultural districts In our tors
ritory nre o8 far as forty miles fram
a railrond and canmot be properiy
worked excepl wher: motor trucks
nra avallale to haol wheat nnd othar
farm produce io the raflrosd.

Oma of the biggesi merkets we
have lor molor trueks is from varbous
companies and Indlvidoals whoe Buy
irucks to do long distapce fredghiing
of varlous kinds such &8 haullng of
ors, conl, lumbor and ofl well sup-
plies. as well a8 the aciual necessitics

of lfe io the [eolated fowns and |

sectlons.'*

We wrote Mr. Ray. askiong him
how ho sold a0 many Kissel trucks
in such a territory, whaot sales polmis
ha usod, and the following is his re-
ply which it will pay every Kissel dis-
tribnior to read earefully,

“In ihe fArst plnco & truck In our
torritory must have cogine abllity,
and a8 ¥ou know, wo have greater
power In the Kissel *“Freighter™
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model than npine-tenths of the two
tom frucks sold, Wao have a 4% by
i motor while the average molar
Is 435 by 64,

“Ii & neceEiary L0 have Lhe proper
trappmlaaion ratlo—4o glve great pow-
&r on lew gear, yetl sufliclent speed on
high gear. AS you know, we have an
Et:1 ratlo on ‘which I vory de-
girable with o 42%:1 on low goar
with two [otermaodinte spesds; all
this helng possible becauss we
usa the E-ton transmission In the I-
ton truck,

Then wa have a perfect worm drive
whith I8 scknowlsdged in this terri-
tary (o be the caly kind of drive that
will stand hard work. The frame ia
Bexvy and sabstantial and the radis
ator must bé of large capacity which
gives ample cooling for hill-elimbing.
The whesl base must be particolarly
long which is the emse In our trock,
parilcularly for hauling long pipes in
the oll feld, The engine must be
iuil:u.plu- nnd compact, exaily gotten
lnto and very necossible,
| Most Importast of all the distribu-
| tors must be able (o supply paris on
| short noties, We have In stock at
|tha prosent time, $10,000 of repalr
| parts for Kisael.

. Wao are making a strong argumant
L theé ofect that we belleve our
track 18 bétter adapted fo tho kind
of work found io our territory than
:I:Iill:I!! other trocks. As an fllusira-
| L0 e
i We had a customer a few days
nge, who was very sirongly in favor
of & woll-kEnown make of trucks. We
pgroed with him that It was as good
f truck %A |8 mada by anyono at any
price wiihout & doubt.

We then ook the attitode that
wi did not think it sultakls for his
line of work due to the fact that we
could glve him = two ton treck
with amidship 4-specd transmissicn
which allows unusually low gear ra-
tios, Alsg that the Kisssl factory
places an unusually large motor In
tholr track, all of which made It
more adapiable to his work than any
Lrigk oblilnable.

We made It appsar that oar truck
wad a gpecial truck bullt specially for
thia territory to handle partleularly
hard work. We have npamed (his
iruck to carry out the local Idea—
the “HKismel Wyomlng Speclal'— nnd
the resulis bavre boen wvory satis-
Faclory.

We intend calling the General
fitility model the 'Ranch Speclal’ or
somye such name with the [dea of In-
tereating rapchers of farmers In this
! territery, inasmuch ma wa balleve L
| 18 Meent for this Eoe of work.

Then agnin, we will featurs [he
Heavy Duty model ss the ‘Road
Builder®,. Wa have not yet fgared
{out what we will call the 5-ton model

but will mrrive At some name for
it when such &lzs la avallable for de-
livery. We will llkewiss adopt &
| loeal name for the new % ton job.

Cur idea In doing this I8 that it
gives the truck on individuality and
enables us to ot our customer ino a
framo of mind whereby he believes

-

if he buys any other truck he has
made an irreparable mistake. This
s only possible by making our pros-
pect Denl fhat owor truck @8 exactly
feted o his specinl kind of work and
that mo olber track Is =0 well Sited.
Gol & customer 1o belleve this and
you've got him sold—at lenst that
has been our experience In handling
Kilssel motor trucks,

ADVANCED PLANS
REAP SUCCESS

DONT BE MENTALLY LAZY

Plan the Night Before—HNot
the Morning After

W all know by long experisncs
how great a factor advaneed plannoing
En in salem work, In o moro or less
haphazard way, we all aim o plan
our work ahead, but the troabls with
most of us In that we o mentally
Inzy "','I-'-'l'lﬂ' to got by with the very
leaat mental eMord., It Ie explor (o
do our planning a2 we go along. We
{do got by, bot weo pay dear for the
| luxury, We Lre ke a general who
|EopE In to Battle without any plan,
and *“‘plan as they o™ genmerals don't
last long. Nelther do “plan me thoy
Eo" salpamen. Do more plasning the
night before lostead of the mornlog
!.l.f!ar. Flan just how youn nre golng
|to npproach your prospeci—whai
 partlcnlar srgument you will use, Re-
| member ths purchase of a truck in o
serlous propositlon, It ominils &
| good deal of momey from the pur-
ehazer's plandpoinl, and the only way
you ¢an canvince him that Kizsel
trucks arée tho ultlmate trocks for his
purposs, you must frel have a good
Idea of his problems, hi: haulage
and dellvery roguirements. Then
make your enles polets fit his re-
quirements, You may wanl (o re
vigs thls plan whes ¥oiu get on the
ground, but you will find that you
can necomplish o great denl mors IF
you know how you are to talk.

Mamy & truck sale has been lost
becanes the salesmnn wns mol prepar
ed for the interview. Remember you
are salling transporiation and ihe
mors Yol can prove that your frans=
portation 1= the most economical, the
maost dependable, the moat ofMielent,
the mors likely you are to land the
arlar.

Advices from . Washington siate
that wages of 47 automobile foctories
Imcresaed T2 6 perconi for the monlk
of February 191% a8 compared with
February 1518, while the payroll for
January 1918 a8 agalnst Joouary
IEIIE showed an increass of 7.9 per-
cim
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Open Up a Kissel Truck Advertising Barrage in Your
Local Newspapers

Above are shown a few of the illustrations that are being used in the Kissel truck dealers news-
paper advertising series. We advise all Kissel distributors to concentrate their advertising on Kis-
gol trucks at least for the next month or six weeks. If you desire to have something in the pa-
per about the Kissel Custom-built Sixes, we have a special series of small ads, very attractive and
neat, which will keep your name before the public. If you are not running this truck campaign,
get into touch with the Factory's Advertising Department immediately and they will get you up
a schedule and start this series of ads going to you.
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TG A BI6 HELP

TRUCK  DEMONSTRATIONS
NECESSARY TODAY

Omaha Distributor Going After
Farm Truck Trade

The reason why H. W. Crolg, Sales |
Munnger, Dution Autometive o,
Omabha Kisscl disiributors, fnds the|
iriack business profitable |s becawss)
he goes after it aystematicnlly ns l-hr:-
following proves:

“In tho selling of EKlssel trucks we
obeerve the following reqeisliea—
hard work, organized effort, know-
Iedgpe of our product, and the docp
rooled eonvietlon thot Kisas] tracks
aland head and shoulders above com-
potitive lines. AL tho prosoni EBlme
we  have two wholesile galesgnch
making tho territory In Klssal tracks,
Both of these iroeks are paioted Io
nitractive colors and are equipped
with bodles suitable for gemeral farm
parposes. [ find that & truck ks much
more salexble  snd atiractlve If
equipped just &8 ithe boyer would
want I, It I& ready [oF Immedists
delivory and immeodinte duty. There
k8 noihing which appeals (o & pros-
pective buyer more than a prodoct
which I fnlshed In every detall. Ho
llkea the complatencss of the job nnd
will buay mers

On a truck eale, o8 on any othor
sale, we Aad thal perslstency la the
compelling factor. Ooce wo slght a
prospect, wa try never o let his mind
sitray far sway from tho Kissel, We
play up ihe Kl=sel as the standard
mnd polnt to other trucks as meraly
bolng comparative valoes, In other
words wa try Lo Impress  upop the
prospecl's mind the fact that the Kis-
®ol truck is his real choleo nnd that
in buying somothing else he is simp-
Iy efecting a compromise,

I presume all Kisasl distribatorns
can polat ouil ecsrinin Kissel truck
owners in thelr domain who are resl
bocsters and will subscriba o any
clalms [he distribiter may makse Wea
have a score or more of just such
owners nmong tho betier ¢lass of
farmera and have hit on & plan o
caplialize this friendly co-operallomn.
We nre getting letters of prajss from
these mon and Intend to have these
leibers dupllcated so thal we can send
thom Lo prospecilve cusiomers among
the farmers. Thess Ieiters will o
sont nt intervals of thres days and
will be mailed from the boosting
owner's town. [ cannot help bollov-
Ing that if | woren farmaor and a track
prospect and wers 1o recelve a dozen

lotiara Al thres day Iotervals from | roo

Your Pull Co-operation Needed |

In your dally work among differ-

|ent prospects  you will always fod

thal thers are some who will Be al-

trncted nnd imdorestiod o n groat cx- |
| tent tll' stories af usaiusl porform-

AN,
With this In vlew wa dealre 10 ge-

HOW DENVER SELLS
RIGatL TRUCKS

'GREAT BELIEVERS IN NEWS-

PAPER ADVERTISING

Photographs and Testimonials

cure o few such storica If poesible mo |

that these can be glven 0 Kissaol
Lrack Balesmen &3 & part of their

| "ammuil e
There nre nlso those prospecis who |

will tnke much intorost in & speclal
truck or gpecial Body of some kiod,
dezigned [or some unusunl work. A

photograph of such n bedy may wf|
| same tlme hold the interoest of your

praspoct when othorwise you might
have diMieally In Eseplng him in line.

210l others are interested in un-
useal profts

frucks Iadicating unusual profis
ghould be noted and seont to the
Truck Snles depnrimont here at the

factory for Che wse of Kisae]l salea-
HiTi i
Above all do Dol forget photo-

graphs of pew trucks, not tho “pos-
ing™ kind of photographa but A view
of the truck with bedy properly load-
ed with it2 weaal frelght, or In front
of the owner's place of buslness, or
soma other background that will add
intorest to the view, Do not tale a
iruck photograph In fromt of the
Mayor's home or the Poblic Library,
or some plnce which would be more
sultable for takieg & ploture of a
Limousine,

‘as many prosperons farmera o varl-
| ous sections; all the leiters telling

me what wonderful servies thelr Kis-
gal trucks were rendering, that at the
emd of the momnih or elx weeks 1
would bo very strengly Infaenced In
favor of a Kissgl track. The intelli-
Eent salesman will follow up this
prospeci and the chances of getiing
the ordor nre cxcesdingly bright

I have confined my viewn lo the
oatledk for farm trade bécnuse (o onr
territory this s the big, profitable
outlet. The spesding up proee=s has
renched the farm and just os sure as
the sun rises in the East, tho pros-
perous farmera are golag Lo haual
thalr eropa In trucks, The good roads
campalgng being pushed by most
sintes will nld troek sales and I pre-
dict that the time I8 not far off when
wio will see trucks on the main high-
wayd &8 Lthlck as Ford cars are seen
todny.

In eoneluslon [ want to gy that wa
are taking Mll advantage of the Kis-
gl adveértizing campalgn on trocks.
We know it |s valoable bessusae It is
bringlng prospects inte our  sales

m.

thorefors any stories
hased on actual operation of motor |

are a Big Help

| On another page of this Iesue of
| The Kiss¢lgraph, the Millec-TRay Mo-
|tor Company, Hisael distributors for
Denyver, Colorado, toll how they A
Klsael trucke ta the LPAnsperialion
probiems of thelr prospects. The
following artlele explaios thoe facis
rogarding ihelr mothods of co-opora-
Ung with thelr ealesmen, Ve might
add that thae MOler-Ray Motor Com-
pany are in a folr way of estnblishing
& trick sales record, taking the popo-
latiom of thelp lerritory Into ¢onsid-
gration. They are g bocsiers of
Kissgl trucks and believe i them.
Thay kavo bullt an Intenslve ns well
as extonplye sabes camprign arogpd
them., The resulis prove that L pays
te go after track business hard.

“ln ithe first place we place n grent
desl of Imporianes on the service ond
of our truok buslness. AL this time
we are carrying about 12,000 worth
of parts. Wo make & specinl offort
fo fill all paris ordera the day they
are recclved, and we belleve that at
this time 50 of all our orders are
belng flled on the snmo day.

"We furaksl each of GUF Balesmen
with & pholograph album showlng
photographs of practically nll of tho
trucks sald by us—particularly whera
they are sold to prominent people or
companies. If pokaible wo gel from

the owners of such trucks o tesil-
manial laitor, usipg such & lotier In
connection with the pholograph.
When we aell a truck 19 an extremos
Iy prominent company or to o muni=
“clpal, county or ataic depariment, we
82 A rule, take o photogeaph of sach
A truek and mall (o other such muni-
clpalities, counties or simies In our
territory nlong with o letter,

"Wa are greal bollevers of adver-
Lielng and conduet & aystématic nows=
paper compalgn the year round, Wa
inke part In all exposlilons, shows
and other gpecinl evente that will en-
able ue o ged odr name béfore tho
pablic.

“Wao usunlly have one, (thres at
this tima) salesgman ool thesigh the
torrltory, callieg on our dealers nnd
aeeiating them In closlng ap trusk
s len.

“We dollvorod 17 Hisael trucks In
the month af Fobraary, We used this
fact as the basls for one substantial

such ri.

newspaper nd Istipg of names of
purchass



I VALUABLE
aLES BOOK

AT LOW PRICE OF $5.ﬂﬂ|

The Power Wagon Reference book |
for 18149 coninins over 00 pages af |
motor track fecis and more than 700
{llnsirntions. It &5 indexed and has
all texis arranged alphabetically,

It contains such molor truck Hua.-l
fures as “Lists of makees'™ classified |
by products; “List of parts makers”
aleo clnssified; 00 full page blus
prints and working drawings; specl-
fieatlons of over 600 models; exam-|
ples of molor track operaling ocomo-
my in 42 Indusiries; speclal articles
on deslgn features, o,

The bhook I8 bound In siiff cover
4 foches by 12 Inches; iis contonts ln
addition to the above cover such im-
portant subjecis s “Spocinl study of
Motor Truck Operation in abont 40
Indusiries with examples of economy
iz onch;” “Complete specificatlons of
af trucks and farm iractor modsels,"™
notl maorely solling specifications, but
detall apecification of parts, isbles of
walghts, materials, bauls, ele.

This Iast subject |8 of special help|
to motor iruck distributors and deal-
ors in adaping HKissel trucks to thelr
particulnr haulage requlreéments,
Thess tables which are oasily referr-
el o cover such subjecis as—Angle
of Slide Materinl; Bedy Welght
Allownnees; Grade  Converslon;
Calealating Horsepower; Road Re-
slatance; Tractlve Eforis; Bushel
waolghts of Commedities; Welghts of
Bullding Materials, Welghts and Yol-
ume of Copl; Welghts apd Velume of
Frult and DMgest of Motor Truck

loga etc.

in additlon ta theas tables Fou will
find & formula for caleulating Motor
Truack Abillty; Eficlency; Spesd in
Relntion to Gear Hatlo; Horsepower;
Cost Operation: Cost of Hanling per
Unit of Welght or Bize and many
alhers.

The publishers of Fower Wagpon
Beference Mook for 1519 alss publish
& monthly motor truck publication
The Power Wagon, (Chicagoe,) which
cach month will carry & perforated
ghoot, on which all changes Im the
Referenes Book will be noted. ‘Thia
sgheet |& easily transforred to a limen
stub, found in the Heference Book,
for that purposs. ThoE the Raefor-
ence Book i8 always kepl up to date.

The price of the two Is §5.

The Hisael Motor Car Company
hasa four pages Io The Power Wagon
Refersnce Book.

We sagiest that you Immediately
order ms many Reference Books as
yvou meed, glving in sach cass the
pame and sddress of the individasls
to whom book 8 0o b somi.

Klsel Nothonnl Advertising Book

KISSEL NATIONAL ADVER-
TISING SECURES DEALERS

Is Conclusive Proof that De-
mand is Being Created
for Them

Thoe Wisssl MNatlonal Advertising
Book for the first six months of the
year 1919 i8 to show Kissel disteibu-
tors and dealers the big campalgn
tho factory is conducting for the sole
parpose of creating business for you,
as well as for you to show your sales-
men that In golng out afier sales
ihey are ool entering & territory In
which Kissel produsts are not known.
afilliens of possible bayers see and
rond Klesel advertisements  overy
woek ood If ¥ou have Instracted your
galegmen to follow wp aod cash-in
on the impreasion these advertise-
ments create, youd will mere than get
your share of local business.

But thore Ia still an~ther wse Lo
which ¥ou can put this {atfonal Ad-
vertising Book and that I8 In yoor
campaign to sscure now dealers and
agonts Im your lerritory. No aalo-
mobile or motor truck dealer wanis
ta tnke on & line of clther paRsenger
cars or motor irecks that s not
known and onpe that i8 not natlenally
advertigsd. The mors & pPLERDEET
piar of motor truck I natlonally ad-
vertised, ihe easier it s to sell. A
natlonsl adverilslng eampalgn such
a8 Lthe ono the foctory (B now carry-
ing oul, reduces sales reslstance for
distributors and denlors allke. It
paves ibe way for thelr saleamin—
it acts a8 an cducational fores In ad-
vance of your sales campalga—It

puis the minds of prospective huyers
in a recepiive mood—Iin other words,
they nre Balf sold before you talk to
Lhem,

Point these f[acia out Lo your
traveling salesmen who are in the
putside territory lnlog op new deal-
ers and sub agoats &0 that when pro-
duetlon |# baek o mormal aod ¥od
are gelting all the passenges cars
and motor trocks you want, you will
have & denler organization that [s
more than competent o hamdle your
antlre factory sllotmont.

In the Natlonal Advertislog Dook
fhere are eight or ten full page truck
advortinements foreibly INusirated
and Imtelligently wrlitten, calewlatesd
to arousns intorest and to show pros-
poctive motor truck purchasers that
in investing in Kissol irucks they aro
eliminating the chamce and uncer-
talnty which they will bave o con-
tond with if they do not inveal s
I.Eu:n of known reputation nod pres-
tige.

In other words, merchandise the
Kissol ndveriising, You will
thal you nre breaking down one of
the big barrlers that are constnntly
sel ap when & distributor's saleEman
negotintes with o new desler. It s
aatural from a good buslness stand-
podnt o want to handle the line that
is the caslest o soll, Kissel trucks
aro rapldly asuming that positlon.
A secomd Natlonal Advertlsing Hook
for the last six months of the year
1616 will #oon be on the press. Thia
will lpclude advertisements on both
passenger cars and motor trucks that
wlll run thoe next Fall and Wistar.
in tnlking to prospective dealors
point this fact ont, Yoo will find
thai they will readily apprecinte the
unigsaal sales possibllities in Joining
your organization.
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" The Iﬂ;elgraph's Shop Talk

In some sections of the country it is said that the truck business is below normal. This idea has
imbedded itself so firmly in a few salesmen’s and distributors’ minds, that they really belleve it's a
fact and are acting accordingly. In other seetions of the country the distributors and dealers do not
recognize this as a fact, and as a result they are gelling trucks.

Trucks are being purchased every day notwithstanding certain distributors to the contrary. It
may be true that Kissel trucks in their territories are not being sold as much as before, but that is
not the fault of the truck, but of salesmanship and the attitude of the distributors and salesmen.
The Kissel truck of today represents the highest development of motor truck transportation, in
cconomy, efficiency and adaptability. Therefore there can be no reason for lack of sales from that
standpoint.

Then what is the trouble? Il tell you. It is because competitors have gone after truck sules a
little harder than yvou have—and have made good or becanse a few chronic pessimists have brooded
out loud within their hearing over what the Government was going to do with the surplus army
trucks, (They will not be placed on the market. See news item in this issue.)

There are certain distributors who let these imaginary rumblings discourage them—slowing up
their sales pace—causing them to slip backwards at the very time when the commercial interests
of their locality depended on optimism and full speed ahead.

Take two truck distributors one hundred miles apart—why is it that one distributor will sell more
trucks than he ever did—while the other waits for business to come to him, believing that the truck
business is all shot to pieces and therefore is concentrating more of his sales work on passenger cars
than on trucks.

The use of the motor truck is not a sectional matter, They are jusi as efficient in Chicago as in
New York, in Boston as in Omaha, in Denver as in Kansas City, in Seattle, Wash., as in San Fran-
ciseo, Calif. ;

The Government isn’t going to corner the game, boys, the excess trucks it now has on its hands
will probably be absorbed by the different Government Depts. and State Roads Commissioners.
Uncle Sam doesn't want to slow up business any more than he did during the waz. It is time for the
Ameriean motor truek distributor to awaken to the opportunity that awaits him. Don't lag—don't
lack the courage of initiative because you are not selling more trucks than you have before. It isup
to you to get busy and do something worthy of being a member of the Automobile and Motor Truck
industry.

To get down to concrete facis—ithere is no exense for leaving business for business—for not going
after motor truck sales with the same pep and snap that you use in going after passenger car sales.
Just because there is a waiting list for passenger cars is no reason why you should concentrate your
entire efforts in that field. Even up the sales—even up the income from both passenger cars and
motor trucks.

You adapted yourself to war conditions without 2 whimper. Let it not be said that the American
motor truck distributor and dealer cannot adapt himself to peace conditions—that he lacks versatil-
ity and courage.

Waork your territory as thoroughly on trucks as 0N passenger Girs. Remember that your territory
is good for so many trucks each year and if you do not sell that number it is not because they are not
being purchased, but because you have not exercised suflicient sales efforts to sell them.

Now is the time when the sales manager of every truck distributor should see to it that the snles-
men work their territory theroughly—discourage their inelination to jump here and there often-
times leaving ensy business for competitors. Right now when the demand for passenger cars far ex-
ceeds the supply is the time for you to concentrate on motor trucks and bring the revenue derived
from their sales up to a high water mark., Plugging for motor truck sales now is an investment.
There is no doubt about it. Records show that trucks are being purchased in large quantities and by
more purchasers than ever before. If they are not purchasing Kissel trucks in your territory,
don’t think that trucks are not being purchased, because they are. Trucks are an absolute necessi-
ty for industries, manufacturers, retailers, wholesalers, farmers and every business firm that does
any hauling. Don’t forget that!
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SmooTH CasT
IRoN SHELL

T
TRUCKFEATURES

CHANGES _AND IMPROVE-
MENTS THAT INCREASE
SALES

Added Sales Features for
Balesmen T AL
While Hissel trucka have gained a | Core With
reEputniion for poapcasing all the boest CoONTINUOUS
fentures and parts that Insure Unin- Firs

torrapied Transportotion, Hisael de-
figners and enplneers are contllnanl-
Iy sirdving to add improvements that |
will Justity thole reputatlon. Ag ovil-
dence of such progress the following
are recenl Improvemests (hat have
beon made on Klseol tricks and these
Bew featurns are belng brought out |

SPRING CRADLE

on all models now ecoming through |
Eha Factory.
Improved Radiagor cloaely
Ferhaps the most notabls change | tlon than any other Lype,
ia the new radintor which has met | It most be romembered that ihe
with approval by all Kissel distrib-|design of the radiater Is for (ho pur-
otora . who  have recolved :m.bd.-l:h!pm-n of cooling a certnin quangilty of
equipped with it, The new rmdiator | water rather thsn to heal a glven
I# of the cast fron shell type with | volume of nir. gnd for this reLsGn
tabular core and continuous fes. | fres alr passngn |& esasntinl,
This comstructicn provides for ensy The continueus fin ns wsed In this
repalring as the radiator ean bo di3- [ now radiator allows for the maximum
nspembled and tubes repalred or re-|amount of alr to pass between the
placed very rapidly. In case of acch | water tubes. The horlzontal fin and
dent to the radintor, mew sections | tho vertieal tubes unite and offer re-
ean be installed without replncing |sistance to blows mnd shocks, which
the entire radintor, ard bound Lo cccur In & motor truck.
The continuous fin type of radiator | With light welght and grest re-
coré Is the oulgrowth of thorough |sistance to siraing and shocks, lis
Lests nnd trials, and it Is the opinlon rigidity, strength, enso of repalr,
of engineers that this typs more | collont cooling capacity and pleasing

Wares CurtrLer

BELT TIGHTENER

HicH EFFIciEmcy
Faw

2 lncH
Fam BELT

a’1%r |

approaches radistor j.l-t'r!lech! appearance make this the Ideal radla-

- |

tor for Kissel trocks,

This radintor I8 hung on o spesis]
cradle witu the springs above snd mot
below. It has a large fllor spoat and
the differont seellons of the shell aro
50 arranged as to b easily token
mpark.

High Eficiency Fan

When making & change im oar rad-
intor design, we at the sames tmo de-
slgned & fan bracket which Is fasten-
| ed direct to the crank case allowing
| e cony ndjosiment of the tenalons

of the fan Belt by simply ralsing or
lowering the fan (iself on e spindla,
[ The fan Is of the highest eficiency
| rpe employing 4 blades in place of
| & insuring larger capnelty for mov-
{lng mir, It has a dinmeter of 20
| Inches, bal belog driven by m 2 ineh
| olt ¥ou may be sure that [t will keep
Boving.

Perbaps there I8 nothing more ex-
I.:.e-:p--'rru:ihg than & trogblesome fam
| beli because it s useally consldered
|ns o Buisance mf best and when It
Jumps off or breaks while a truck In
o the road the driver usoally si=
| tempis o tompornry ropalr which us-
[ ually winds up with driving home
| without the fan in operation with re-
fnlie nol mesoREAry Lo momilon here
| Change of Whesl INameter

About the time wo weras preparing
specifications for this year's produc-
tion of trucks, I8 waes reported that
447 polld tiees would bo ruled out of
the list of eizes, and we thersfope
chenged to a 36%, 8o that Is the
[ Event that ikia rullng woes moade ef-
fective, truck owners would mot b
confronted - with the pessibility of
knving obgolete sizes to sontend with.

While this ralisg has mor been
made effoctive, sl wo baljevs ithnt
thé change to 38° fa an Improvement
from &n engioeoring standpolnt.

A larger whoel offers loss reslsi-
amoe than g smaller ome, It Elvea




mafe elonranes under the axla, t-'ﬂ-'ﬂ-lr
dl=iributes tire wear over o lm'iw:
nren.

On our General Tiklliy model, llﬂl-'h-|
froot and rear were changed Crom |
34" dizmeder o J8° and tha Front |
srheela aof the Frelghier model wers |
chonged inoa ke manner, o8 the Tear |
bhns nlways been 307 |

In order Lo compensate for the|
lafeget driving wheeks on the Gepnoral |
Ureility mcdol we have ndopled & gear |
ratlo of 7.8 o 1 In this nxle

In order @0 plve the General Utlll-
v truck maore hill elimbing ability in |
low Fepr, ithe rotio of this has Doen |
chanjted ta .88 to I, In plose of 3 10
1. This gives mare power op low and |
pracilenlly the same spoed on divect. |

Omn the Gepernl Utillty  truck =)
bumper has
only furnished a8 gpeclal equipment, |
This is now standard op the Utilty,
Fralghter, Heavy Duoly &nd the 5-“-!-11;
of Gaoliath miodel,

FIRE THESE STATISTICS AT|
YOUR FARM PROSPECTS

Acgording to statistics of the De=)
parimont of Agrleultore covering n-|
vosiigatlon om & greail many farms |
during the year 1018, ihe average
motor (PEck hauls for farma from
shipping to solllng polots was 11.3
miles nand the wagon haul § miles.
But the motor truck oo fis 11,3 mlle
trip made an average of T4 round
trips por day. whila wagons and
{eams on o shorter haul made an
average of 1.2 round irips por doy.
The samo Investigation ghowa that Lt
cost 3ke a ton o mile to haal wheat by
wagon In 1018 and that the snme ton
of wheat could be hauled % mila on
a&n averpes by motor irack for only
16, The ssme Investigation shows
ihot it cost $8¢ to haul o ton of corm
a miles by team and wagon and the
gama ton of corn could have been |
knuled by motor trock for 15e.

fther figures are that the average
farm track used In 1918 had o capa-
city of from 1 to 2 ton, this capnelty |
gomiellmeR  belng  Inereased by the
nae of tFallers, For the Toited Stat-
e3 an o whele, Lhe aveToge Wagon
lond of wheat In 1906 was 55 bushels
and in 1018 was 56 bushels, while|
the ayverage motor trock load of |
whent in 1918 was 84 bushels. Thus
the truck was nol osly making near- |
Iy 3 tlmes ns masy irlps on 20 per-
eentl longer hnols, bul was carrying
i B0°% blgger lond emch trip.

SPECIAL NOTICE
The same of the Ki=sel G-ton treck
iz “The Gollath,” The former name
"The Dreadmanghil™ has been drop-
pod ns we found that this namo had
oen adopted by another irack manu- |
faciurer hofore us, So please changs |
your records amd literaiure accord-
fngly: "“Tha Golizih'™ significs mas-
aiveness, pirengih, brate force—all
of which are typlfied In the perform-
apce, staming snd service this E-Lon

masterplece glves al all Umes.

been added, which was | §i
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MOTORIZING ThE

PUBLIC SEHOOLS

Interor nnd Exfer-
for view of the Hissel
sehinol bus.
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GREAT DEMAND FOR KISSEL
SCHOOL BUSSES

Indicntions In the suburban and
ngricultural districts In practically
all sections of the country, polnt to
ihe popularlty of consclidating
sehoals, which necessliates the school
woards providing seme means of con-
vayance for the pupils, The Denver
Kissel distributor has been giving

| considerable atientlon to this field of

motor school busses and be has found
that the trénd of the times Is L0 con-
golldate the rurnl schools, thereby
giving pupils the henedlt of higher
ponraea of study and boeiter teachers
as the consolldnilon permiis inerens-
il teaching Taciliiles without o cor-

| responding Inerease o overbesd,

They have found that the distane-
o8 school children have to make In
ordor to atlesd & consolldated schoaol
are, a3 & rule, protiy long and the ro-
galtl | that the gehood bonrd has
gound 1t necessnry Lo install school
busses to haal the children back nod
fortlh from thele bomes.

In ihe Colorade territory, the His-
gol disiributor last year sold, with
very little effort, b sehool busees have
lng the bodles made in Denver. Thy
monnted them on the Kissol General
Uiy Track.

Az they wrole the factory recently,
“wo aro golng after this business us-
usually strong this year. We feel
thnt thers |2 & sale for 256 and poaa-
ibly 40 of thess trucks in the Colo-
rado territory aond we nro planning
to get In touch with the different

sehool boards and plug hard for Eis-
g0l trucks, We believe that the Eis-
ael Gomeral Utillty Is the [deal truck
for thiz purpose, unless on unusnally
long body i8 desired In which case
the Kissel Freighter, neoxt In size,
woiald ouslly accommodata 1L

Thi gize of the truck of coarss
will depend on the length of the
route nod the number fo bo carried
| tut ordinoclly our Gemeral Uillity
model will mest with faver g most
casts and will be lnrpe encugh for
mnhount 40 children.

This model could be eguipped with
35x5 fropt and 35x7 pneamalie card
tires and fn order o keop the proper
balinee with the long pRIsENEEr car
bady, which Is usually mounied, It
will be pecessary o lengthenm the
whoel base of thizs size truck, which
|ean be dooe up to a maxinnm of 173
{Inehes on o stondard Crame.

Every Kiesol distribotor shoald In-
vostignie this truck market. It Is a
vory easy maller Lo securs & lst of
the membors of the schosl boards In
vour terrilory, Puat a salesman @
charge of this business, making It his
duty to call on cach member of the
| school board prosenting Kissel Gon-
{oral Utllity modoks aa the logical
ones for them to purchase in bullding
gchool busses, Should you desire
photographs of school busses moanted
on Kissol trucks, we are suro that the
Miller Ray Motor Co. Kissel distribu-
tors for Colorndo and Wesmliag with
main offlees at Deaver, will be glad
ts send you mosel of thelr motor bas-
| 508 both exterior and interlor views
jli coEt,
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EVIDENCE PROVES THAT
FARMERS ARE BUYING
TRUCKS

Get After Farm Prospects in
Your Territory

Farmors are buving more Lrucks
this year and will next year than in
all the years post, They simply have
to do It. Farming has now become a
busleeas and B being conducted on &
buskneas basia,

Just am it is mecessary for the
farmer to empley the different agri-
cultoral implements that save Inbor
and time s well as douable the plant-
ing and harvesilng of his acres, &0 LT
hais become necessary for him 00
apply eficlency in delivering the re-
sulis of his eforis, saviog time and
labor In geiting his produce from the
farm ta eliy polols.

There are two divisions of farmers
o conslder—thoss who can buy, and
thoas who cannol by,

The most efficient and scopomical
way fo ronch the firét class B io go
aftor dealers who, bocause of the na-
pire of their busioess, konow thor-
oughly the farmers who can  buy
iricks, These are the dealera who ia
years past have supplied the farmers
in ithelr trade with plows, threshing
machines and all other mgriculiural
implements. Thess years of doing
business with farmors have given
them a good insight Into the neoeds
mnd desires of farmers. TheyY KRow
the farmer's buslness from A (o &
They know the équlpment be most
hove, Theae are Lhe dealers that
Bave the sales ablillly (o prove io
thalr ellentele why they should buay
trucks, hocause they koow the D&rm-
or'a bualneas noarly ms woll as thae
farmer himsalf.

The one hiz thing that the agricul-
tral dealsr does not know are the
big features that maoke the Kissel
triscka the logieal trucks that farm-
érs In ihelr sales sres should own.
Theas dealers do mot need any help
on why trucks should b presantasd
o the former, they Know that, but
what they should have are the sales
polnts of the particular lige of trucks
they reproscnt.

In moat overy Hizsel distribntor's
territery thers are quite a aumber of
negriceltural sectlons. These seclions
a8 & rule nee bulli pround or oear a
townahip from whence [Rrmers pur-
chase thelr supplies. Theas [oWh-
ships are generally small groups of
bulldings with a population af from
£00 to 1500, with general merchan-
dise stores, drog stores, banks, gro-

VSILES IDENTE
TEICH FARNERS

THE EISEELGEAPH

cery alorsE, oL,
form Implement

and n momber of
apd bardware
stores.

Every Eissel distribiilor ahould get
In towch, at first by oorreapondancs,
with the different dealérs: hapdling
farm [mplemenis. Thére [En't any
FeRAGH n'm:r they should not CArTy &
line of modior trucks saitable for farm
ugs, any more than a line of imple-
mients,  This does not mean that the
dealer muat stock up with three or
four models, bui ik would be advis-
able for bim to have nt least one
model of the right slze which his ex-
perience has proven will be the most |
pdaptable ¢ the Iarmers’ requlne- |
menis.  In addition he should be sap-
plied with catalogs, specifications,
and other literature which will enable
him to talk Intelligenily with farm-
8 who may want oiher models
than the omes he ls displaying,

THESE FARMERS FORM
OWN MOTOR EXPRESS

operaled by farmers can be succeRE-
ful, thersby proving a good sales
hint for sales managoers of any dis-
tribator ns well as containing exeol-
lent gales talk, is proven in the case
of the Hariford Coonty Maryland
Farmors Go-operative Association for
handling thelr awn hauling. This as-
geclatlon has boen  capliallzed at
$6.000; Z00 shares of stock having

That R molor eXpreEs mmnnn:r'

LIST PRIGE
OF EXTRA3

The following prices are In efect
on extras for trecks. All of thess
prices nre list asd carry the same
digcomnt ne the trucks. Wo rescrve
the rlght to ehonge theas prices with=
aut notice when fuctuailons make it
nECessary.

Prices for «xlfas moal
called for—

Siandard Open Cab (when
furnlshod axten)
Standard Clossd Cab (when

froquently

$150.00

furnished extra) 200.00
Cab enclosures 500
Windshield cmly 22.50

Longer frame and whoel basa 7600
Fpecial wheel base on stan-

dard [Fame 50,00
Falnting (chassls only) 50,00
Standard body and <hassis
| paintoed 200.00
| Electric Starter and Lights  150.00
Gas lights and tank 000
Special fenders GO0
Round radlator bood 104,00
Hubodomater 25.00
Specdomater 25.00
Bumpér 20,00
& Cylinder molor 150,00
§-38 Motor in Utllity 1000

beon sold at par value of §25 oach,

AR & slarter o four £om Lrack was
purchaszed for bBaoling milk, cream
and other produce io the city and on
tha roturn trlp carrying (ood supplies
|and & general line of merchandise
back to the farmers. As office room
was hired in the city in chargoe of o
clerk, nod as s06n &8 Lhe LFAMe Was
ol the way & central recelving sta-
tiom was eatablished for the contrali-
gntion of goods which were Lo be ro-
furned to fnrmers.

Mo sttempt wos made by the assos]-
atien 1o make money, The rates wore
mide with the view (0 pay dxXpenscs,
providing for depreclation and acea-

working capital, The rale on Eﬂl'l'di
Iz clusslled as Arst claszs and iBcludes
apples, nxle grease, baskeds, batter,
buckets, buckwheat, barley, empty
barrals, blankets, tﬂM‘ilﬂE’- coflpe,
cobbages, cantaloups, BGsh, Eroceriea,
bardware, dressefdl hogs, harnéess,
iron, molazaes, machinery under 400
e, motions, olls, oramges, potatoes,
dressed pouliry, autle tres, sloves,
vogetables nnd auotomoblles, aopto
tricks, bogsy and wagon wheels, ot
16c a hundred welight, while pecond
eclnss nrticles sach n: axes are baal-
el for 1%2: o hundred Tha.

Calves are iransporied to markel
for B0e a plecs while llve catile and
hogs arée handled at Ede a hundred
walght.

hauled at 2% oonofs a galloo, the
{omply cans belng returned without
| charga,

mulsting & surplus to be used as o

It coats 26c m coop to ship|
chickens, while eream and milk are

Ponoumaiie Tire L

Poeamatic tires on the new Gen-
eral Delivery truck will ba 34xdis
Fabrie. Cord Ures can be [urmiaboed
‘&t §60.00 list exirn. The overaize,
457x6", on thia wonld be §100.00 st
|E‘nr the Cord tires. O the Genernl
Utllity wo can furnish 15°x5° Cord
fromt fit $65.00 extro and J8°xT7" rear
at $270.00 extra or & total of $335.00
for the complebe equipment. On the
Frolghter 26°x&" fronl are $190.00
and 40"x5* renr are $300.00, or
$480.00 for the complete equipment.

These prices have been  fgured
very clossly on the astasl diferonce
in epatl of the tires and adding for the
| rfim equipment, speclal wheels, ete.,
and deducting for the solid tire not
|used. We have compared thess pric-
‘¢n with others on (he pame egquip-
ment ind fnd that these are practle-
ally ikha same, nlthoogh some manu-
faclurers quole pet prices, while wo
guots them e, The lntler, we bao-
Ileve, Is the proper way (o haadle I

During 1918, 125 oot of 227 cities
having maore than 30,000 Inkbabltanta
malntalned a municipal market. This
development 1s due largely to the
iravel fncllities the motor car and
track afford thoe farmer in bringing
hiz produce Lo Lown.

This s n sales idea for Kissel truck
dealors, Start o municipal market In
your oty and in every town in yoar
terrilory, then gel busy with the
farmers and polot out that with the
aild of p Kissel truck they can dlaplay
larger and (resher loads of produce,
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PASSENGER CAR PAGE

YOUR GLOGED CAR
REQUIREMENTS

SEND IN BY RETURN MAIL

Distributors’ Schedules Wanted
Immeadintely

In starting predoction of the new
Custom-bullt closed modals for ihis
Fall and Winter, [t |8 necessary that

wi have an ostimate from you &a o

what your requircmanis will be.

There will & a bg of
these new Hissel Cusiom-bailt eloeed
joba even though wa expect e TR
an immense produttion durin | Sep-
tember, October, November, Decem-
ber and January, starting somae doliv-
erlos a8 early as the latier part of
July amd August,

It s therefores necessary thal we
have conservatllve fNguresa from you

right now nod in sending them Ia wa|
ask you Bot to make n wild guess st

a lorge guanstily, fguring that you
can camcel later. Fleass bBRas your
figurea on o careful compulailon of
what youm think yoor reguirements
will be. Afier wa check them over we
will mak vou later for boRafide orders
to cover them.
The stylea of the new Cusiom-
built models will b &8 follows—
A—Four passcnger Coups of the
Yery Intest wup-to-date aguars
line dealgn, nll windows exsepl
the rear dropping to the full
opening. ‘This bedy will have
more room than perhaps ALY
ejupe on the markoet ap to date.
The seat oppoaite the driver will
be of ihe folding type to clear
the openlog of the deor, bat
will be of large size and very
comforiable. and will be the
regular folding stat. Theo rear
sents will accommodsio most
comfortably twoe people. The
general deslgn is low and raoy.
B—2even passrnger Custom-bullt
Staggered-Door Sedan, First de-
livorfes will siari In July. This
mode]l will have the dolachabls
top and will be airleily All-Tear
sivls, duplieating the presant
run of sianggered door sedans,
C—Four door Slx Passenpger Sedan
of the e general square lime
type as the Coupe, with comfort=
Ao roeom for slx pLESenEeTrs.
The square line design plus the
necesslly of having the rear win-
dows drop the [full length mno=
coasfiates the narrower Fear
#eal. The genornl design Is low
and raklsh. We proposs this
model to have divided [ront

(F. 0. B.

Genoral Dalivery
Gienernl Tilicy

seals with the folding seats fokd-
ing Into the rear of the froat
poais tho snme s the T-passéin-
EoT apen Car,

D—Four door Four Faapopger Se=
dan. This iz the same as the
f-pamsongor, @axcept with a
sfraight ront a2eat without the
exirn sdals and bhas the drop
Elass  portition  between

ables closing up the roear from

the front making il answer the |

purposs of =
i TOWn Car,
E—A 2 or I-passenger Cabriolet.
This model permits the [olding
back of the top with & station-
ary glasa front, capecially de-
slgaed for dociors or the man
whao s able to have o model of
this kind for his own personal
uss, Thia particalar model on
mecount of the demand for such
models varying | the different
| poctions, will only be bulblt &e-
cording to specified orders that
| mre senl o at this time nnd not
Iater. We will notl rus & single)
job over the orders scot in as it
will not beé scheduled regularly.
Wi cannofl give you the lst prices
al this time, but can add that they
will be guallty jobs with every detail
right up to the lasi minute aod ex-
poet fo have the prices In kooping
|with any competitor's of smilar
quality and ¢lass, Therefore the
price showld be a secondary matfer.
With the above infermation, Eind-
1y matify us immedintsly how many
[of the above models you will need
| ench momth. On recalpt of this we
will check this over with other apacl=
fications and will write you further
azking ¥ou to cover same with your
regulnr orders and order mombars.
It iz needless o0 say that the now
plogsd]l joba will e mounted on the
Custom-buflt chassis, with the new
castom-buflt moter equippsd with
the new olling systém and other Im-
provements that have been published

Limousine oF even

tha |
fromi =nd roar seats. ‘This en-|

PRICES OF THE NEW HIEEEL CUSTOM- BI.IILT SIX

Tapestry
PRICES OF KISSEL MOTOR TRUCKS
{F. 0. B, Factory

Factory )
R R o Fh
....... OO Gor e L]
P! PR e ssssasaaamnmn 27040
e G RO assaaans  STHD
§ 5O exira
104004 exira
125,00 exira
PR . - T
saaaiaEirEasEEEEEEEEEEBEE BOTE
R 4785

in preceding issues of The Hissel-
graplh. We Enow thal whon ¥ou see
thoas closed Joba you will agres with
ua that for guality, style, complote-

pess  and up-to-dnteness, thers 08
mothing on the markot that can
touch them.

'WHAT IS YOUR TOP MATER-
IAL PREFERENCE?

Several weeks age wo wrole Kissel
denlors and dlatributors asking them
tm Aimto which they preferred for
thelr choles of materinl for Custom-
bullt modele—genning Puntasots top
or the imporied top materinl that we
bove boon uoelog. There has hean BO
many roguosts for both materials
that we are prompied to use this
means to gel the wishes of the mo-
Jority of the distributors as wo wWant
to uaa one cortaln kind.

If you have not sent In your pre-
ference by thie time EKindly do so at
ones, stating whether it Is your wish
of Bob i kave n genulne Pantasole
top or continue equipping thess iops
with light colored material, the same
ma we have biéen using in the past,
By aending in yoor deslres promptly
you will aid us in declding which top
materinl 1s the preference of the ma-
jority. Please do not dizappoint os.

“Bulld the rosd toe cxrry the load.
Mnke the highway feed the railway.
—Willinm C. Redfleld, Secratary of
Commeres,

“Bulld new—Money spont wisely
for Good Ronds will come back boe=
Ceausn the ronds will briog It bask."
—W. B. Wilaon, Secretary T 8.
Dept. of Labor.

“Bulld mow Good Roads and sen
how quickly Good Times will moll
down thoss roads."—W, B, Wilson,
17. 5 Daopt of Labor:

“Hulld now—You can nolice tho
carmarks of Prosperity along Good
B. Wilaon, Secrotary T
2. Dapt. nl‘ Labor,
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AW DAVTONSELLS
(eeEL TRUGIS

SYSTEMATIC CAMPAIGN TO
SECURE PROSPECTS

The Essential Point to the
Average Sale

Heres how W, ©, Littleton, Prea.
and Gen. Mgr. Comsolldated Auto Co,
Dayton, Obio, Kissel disteibutors, 1a
breaking the record for truck eales
in hia territory.,

e eonslder motor tzock sales ns
an emdnilal part of am aulomobdle
Distribotor's buslness, and we oon-
duct cur Truck Sales Deparimest
a8 & distinet and separnte divislon of
ot organlEatlon.

Oor Truck Sales Manager bas
charge of all troek sles, both whaole-
gale and roizil, and we furnish him
with a stheduls apeciiying & certnin
number of frucks ito e scold each
week durlng the entire ssascn, snd
wi hold him responsible for the sale
and dellvery of trucks according to
ithe schedule. He la apgthorl to
employ salesmen for retail work and
alsn to cover the terrltory. AL the
presont time, we nre working prac-
teally all our territory direct, ns very
few dealers in the smallor towns will
glve trucks proper represeniation,

Wea secure our prospecis  from
Lthren sourees;

Firal. By advertislng exteosively
In our local HeWERAT-ES,

Second: Dy calling on EKissel track
ownera ot regolnr Intervals,

Third: EHy employing n  junior
salesman whoss work conslsia of all-
ing upon every poasible prospeciive
purchnser In the clty, leaving Mlters-
ture amd, If posslble, making an ap=-
polatment for the senlor salésman,
Wa pay him a pominal salary and the
truck snlosman nllow him one-folurth
of thoir commisslon om eonch sale
made to & prospect torned 1o by Bie,

We follow up our prospécts with
litorpture and lettors from this affice
and, alee, forward thelr names to the
monafactisrer wlilh Iestroctions to
mall lternture nod peracnal 1siiscs
direct o tho prospect,

We do not belleve that & large
pmonnt of data 18 regquired In selling
the mvernge puarchaser, our
sxleamen are lnstrucied mot to Wik
mechanleal polnts anless It 18 abeo-
Tulely nébissaTy.

Wa belleve that there are only
thres assential polnts to ba consider-
od In the average sale.

Flret: The experience, reaponalbll-
ity and integrity of the manafactar-
aF, When the salesman paccocdn in
gtlling & prospect on the manofastar-
e we ponsider that the batile |s half

VAT,

Becomd: The past record of the
truck with other users. We sapply
our salesmon with lists of ownors;
mot coly local users, but also a fow
representalive outalde copcerne In
each line of business. By convinelng
tho prospect that the truck has made
good in his particalar lime of buaineas
with other promioent copcerns, wa
find that it s seldom oeccssary o g0
Imto dotalls relatlve to mechanlcal
copptroction a8 the parchaser really
doeg nol care about the dimenslons
af the motor, nxle shafis, bearkngs,
ete,, provided that you can comvince
him tEat the trosk will mest &1l his
requirements and will stand up un-
dor hord servies for o satlsfactory
porlod of time,

Third: Thia 1a really the most 8-
sanlial polnt Lo be consldered By a
prospect, nlthoagh some of them do
not seom (o replize . The beat of
trucka requlee sttentlon and repairs,
and the track distributor shoald be

In & positlon to render Immedints |

service nt nll Hmea. “To do this, It Is
NOCesanry (o cRITY A complels slock
of parts ®xnd oflen Umes the sales-
man closes by taking the prospect
In the stock room ond convinelng
him that cne really B preparsd Lo
rendor Immedlate service.

The [ollowing clause |s o prrt of
odr Bales Apreement nnd wo helleve
that it |s often the means of getting
the pame on the dotbed lps:

“All mew motor trucks sold by us
are warranted by the manufacturer
ngninst defocilve materfal and work-
manship, & copy of sald Warraoty
balng printed on this dgrecmont, and
we further ngreo thet If any part, or
paris of ihe iruck aold under this
Agroement shall prove defective duor-
ing the contlouanes of the manufac-
turer's warrnoty, wo will replace sald
parta within twasly-four boars after
belng netified by the purchaaer or
Turnish & truck to wse without charge
tntil the ropolrs sre completed.”

This ngreement gives the purchas-
ar abaplute assurancs that there will
be mo delays [n his tramsportation
scheduole, nod by backing up this
Aproement, wo are able Lo kesp our
awnerda e well satisfied that LBy
furnish us with nnmos of prospecis
and, also, wo have mo hesliancy in
roferring prospects Lo oor presont
LIE=Cly B

Wao find that if the truck salesman
relly eonvinses the prospect on the
thres points mentloned nbove, thore
are no farither arguments necessATy
nud he has no diflcnliy in gettlng ihe
apder,

While it Is sometimes neceasary
to figure up oparating cosis (o a pros-
pest whi hos pever dsed Lrdek equlp-
ment, ¥et we find that 0% of the
prospecis turned Into ouwr aflce are
already sold om motor iruck frans-
poristion and 56 §8 meraly a quesilon
of cansing them to declde In Saver of
Hissel equipmoni.

Our oxperience has proven  (MAt
our Truck Sales Department s a pro-
fitnble divislon of our business and

PNEUNIATIG TIRES
INMOTOR TRUGKS

ADVANTAGES ARE NUMER-
0US, GIVE ADDED ECON-
OMY, BETTER SERVICE

Thors |8 much to bo sald In favor
of poeamatic tiresa on motor trickn,
and proof (hat such Squipment 18
oconomienl nnd efficlent |s seon in the
fact that a large percentnge of trucks
ara belpg ordered with pooamatis
egquipment.

Trucks oguipped with these tlres
glve loss trouble and loss coma back
for serviee tham with aallds, Al-
though the firsl cosl sometimes ap-
{pon- - excessivo, yek this Is more than
V. B BoFvice Alome, and tha track

I& snabléd to do & Erealer amoant
L of work, an Iis minlmuam speed is in-
| erensed on puoomatics, Im othor

peceEaary o alow

worda It I= @at
down for eroaslogs of sllght obatrue-
tlons Io the rond. Trucks will go
over thean plaeos op pnoumatie Cires
al praciically the eame speed aa
=olid tire dfrock is travelllng =t Its
very best, on smooth places,

PFoarumatic tires aro 8 most decided
advanlage In soff places, sand or
mud, as they will not sink In ko &
solid tire, and will give B mUch gresi-
af amoint of (raction becauss nol
only the onter edge of the tre tokes
hold, but nlee the sides, kaaplbg A
complets half-circle In contagt with
the road. The case of n solld tire
would glve but a fow Ionches of
straight solld serfacae,

It I=s sald that the itrucks can ln al-
mest every Insfamnes be pulled owt
iof & haole by allowing nbout hxlf of
the air to oecxpe [ram the tire ao that
It will fatten out, and give the track
the maxlmim amount of troctlom,
This 1z Important for you Lo remem-
her and pase on o Pack users and
drivers. Tell them that in cose of
poiling into n mod hole mot o &#pin
tha whoels, ns this only glhnks I in
ilaeper, bul to defdate the tires parthy
(if they are pneomatie,) nnd plasing
itha tromsmission In low apaed, oresp
glowly., This will Ia many¥ chses
avold Belng pulled owt. If the trock
Is equlpped with solid tieea the same
rule hobds good, wiithowot the advan-
tapa of the teaction {hat the pned-
matica will glve You. On another
pags we glve the additlonsl lst prie-
es for pnonmntie equipment on the
diferamt models. These are fgured
a8 extra lisi prices, aod dedocilon
has alrendy boen made for standard
tires not used.

wi &re well pleased with the rosulia
obialned by bandling sales &8 out-
|Mnod above




“FORGET THE
NEW PRICES”

WHERE THERE IS QUALITY—
PRICE IS SECOND CON-
SIDERATION

In instructing his salesmen regard-
Ing the recent lnerease in prices on
Hinsel passenger cars, R. W. Cralg
Sales Manager of the ©. J. Duallon
Automotive Co., Omaha Kissel dis-
iributors, =aid:

The list prica of the Klzssl Cuns-
toms=huilt Six beginning todoy, will
be $2750 factory of 32950 Omapha.
The Custom-bullt T passenger car
will Mst at FTI50 factory or $I435
Omahsa.

Wom must not, for a momont, al-
low yourself to think this sllght in-
creane will mean the loss of o single
gala. Ot will not. If you properly
gl the guelity of your ear the priee
will be & secondary consldecation,
The Kizael 8 & rex]l veloes and you
can casily convines ¥our prospect of
this faci.

The Kisaels have nevér allémpi-
ed to build a car on the compeiltive
price basls.  1f they were bhullding n
competitive ear it woold andoubiedly
hear the weaknesscs that we koow
exisl in cors thatl are bullt to & price.

Personally, | always fes]l more of
n man when I am talking quality
rather than priee o & prospect. There
ia semething about a well mode,
quality product which commands re-
apect, and when you can make n eus-
tomer respect your merchandiss you
Bave won m hlg part of the hattbe.

d you over hear o oompetitive
snlesmin crying becanss bis car was
pricod higher than some othera? Mot
on ¥our life, They belleve iheir car
would be repsopable at any  price.
They are guality salesmen and hold |
their heads up every minate,

Bofors the war the Packand Twin-
Zix sold for $3200, Today L sells
for §8600. Yot today the Packard |
smleaman has more pep than over. Hel
haz =3 much falth In his &ar that
price 18 forgotico.

1 tell you that unless the saleaman
hns anshaken confidence In his lne, |
s fnlth In the orgnnization behlod
him, be I8 boiting up agminst o alond
wall. Falih, and the will “to do®™
tell the whole sLOrY.

You kmow thers Is not another car
ofn (ho market that will stnond more
use oFf abuse than the Kissel, It ls
bullt for long 1ife and it makes good,

Bo lot's forgel the ralse in price.
Go ahead a8 though the price was al-
ways what It now (s, Make your pros-
peel wani a Hisssl bad encugh and

he too will forget the price,

THE EKISSELORAFH - ?._E
INCREASE IN TRUCKING RURAL MOTOR EXPRESS
AN N NEANIES ROUTES BENEFIT DEALERS

In 1918, sixty-one Trucking Com-
panies were organized in the Btaio
of lowa, which operated npproximate-
Iy 187 trucks on regular scheduoles,
hauling frelght nod express from the
clty nnd farm produce on return (rips.

Thao total daily tonnage was 67 tom
for which revenue was collected and
tax pald, making & toial tonmage for
the year of 172,000 tons or 8610 car-
loads or 3344 trainloads. Each of the
187 trueks averaged 17 miles por doy
a daily mileage of 13,000 miles, or
3,927,000 miles eovered annually.

In 1818 trucks hauled to ithe paek-
ing bouses In Town, 225,000 head of
hogs, 21,480 head of eattls, 61,453
hend of shoep amounting to G250
cnrs or 250 trainloads or 36,003 truck
londs of Uve stock Banled asd svor-
aging 36 miles per truck. This woald
give a total mileage londed of 1.Z66,-
000,605 milea ar for the round trip,
2,612,410 miles of highway coversd
by trocks houling snch Miveatoclk.

If you have been belleving that
the only hénefit o be derlved from
the development of rural expreas is
that of the rale of irocks, Temombaer
that the sale of n few Irocks
Is merely Incidental ns the real
galn 18 that to the communily, pro-
viding transportation for RScEERATY
productis and household necesaltics—
giving the farmer a widor and more
|direst market making him more pros-
poroue, and & mors ready buver of
necesaitles and algo lnxuries. This
will create renewed activity in local
depariment and forniiore slorea,
bardware merchants, oie,

They In turn would inereass thelr
aciivities and naturally bescome bay-
#rs o0 & larger scale, This Inereas-
el purchasing will pot mors momey
in elrenlation, will creaile more hosi=
nops which In turn must be (aken
care of, and in this inerensed metlvity
both the automobile and motor truck
will get lis share of the new busineas,
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DUNP BODIES

THE 1919 SUMMER CON-
STRUCTION WORK IS
NOW UNDER WAY

Increased Building Activities

Open Big Truck Market

It In eatlmnted that there will be
maore bullding, construction snd Im-
provemenl work atarted ithia year
than In the histery of the counicy.
This will call for an onuseal num-
bor of motor trocks oguipped with
dump hodies for hauling gravel, dirt
and logse material of all kinds, Now
Is the Umé to pet afier this buslness
with Kisael truck chaosss eguipped
with automatic damp bodies. Thesgs
models are stes]l truck bodies wilth
hydraualic hodsis and are moanted
on the “Frelghter.” “Heavy Doty
and “Golinth" moedels, The prices
are ps follows—

Ofi the "Frelghtes,” 2 yard body
with brdroulle bolst mounted com-
plota, $650.00 list.

Om the “Heavy Duiy,” 3134 ward
body and holst complete $T26.00 st

On the "Golinth,” 43 yard body
and hydraulle holst, $775.00 st

Theas bodies are heavy sheed steel,
will constraeted and provided with
auntemntic end gntea. The holst s of
the sutomatic hydraalle itype lving
on the frame beneath the body and
operated by means of & power LaKe-
off on ths transmission.

The bodies are made in o variety
of types and slzes, the kind mostly
used helng the stealght alde stosl
body with end gales, hinged at the
top. It I& posslble to securs this
iype of body with romovable gldes so
that It can be uweed as a platform
body. It I8 alss made ln wood with
a ates]l Mning, or the holst and ander
struclure can bo purchasod separate-
Iy for mountlng on any ordinary|
kol y.

Many Improvements on the hy-
draulle haolst have been adopted and
will in the future be used for all such
installations. You will notleo in the
eul on this page that the lnstallatlon
of the evlinders and pomp 8 chang-
#d and tho cable I8 eliminated. The
holsting apparatus 18 mow monnied
&3 an aEsembled wnlt and ecnn Be Hi-
e bodlly from the truck chasals with
very litle work,

Powor |8 taken from the transmis-
=00 BF means of a power take-off at-
tached direct to the Crapsmississ
case. This consista of a sliding gear
contredled from the driver's seat by
menrs of which the pomp @8 atarted
or stopped at will by simply shifting

unlt furnished on Kissel iruck chnssj

8 lever in the drivers cab.

Means are provided for regulating
the apeed of the pump and for siap-
plog It when the body bhns reached
tha lmit of lis Incline

A doclded advantage of ithe horl-
gontal hoist over the wvertleal typs
Les In the fael that It does nol oe-
cupy any of the londing space of the
track, bat allows the body to coma
within & fow Inchea of the eab, |
wherens with the vertical type about |
22 Inches are occopled by thoe holsi=
Ing cylindors. This makea if noces-
gary to have a deecper body [or the
pame capacily also the wvertleal ey-
linder Iz ohjectlonable when driviog
under chutea or ovorbead strucior,

Thore Is apd will B & very SLtrong
demand for dump trocks this season
o accomnt of thé vast amount of
road bullding ns well s publle bueild-
Ing nnd inostitution comsiruction.

We would suggest having omes of
your Llrucks In stoek squipped with
body and hodst, preferably o “Heavy
Duiy” with & 3% wyard body, which
ghould prove a means of gelllag many |
of this iype.

For special bodies it 1s neceasary |
i gquote special prices and (he Truck
Department |2 preparing a speclal
folder showing all of thess special
types for the use of truck pRlermen,

Tha stondard type of atesl body
on the “Frelghter” and “Heavy Daty**
molele are carried In stock nt the
factory. Special typoes cam eaally bBe
secured I about iwoe weeks time
from the [actery. It s  believ-
el that with the power take-off
which we can now furnish and the
new typo of Bolst, we bave ope of the
moat enmpact, servicsable hydraulic
arrangements thot hns yet beon de-
véeloped nnd one that we know will
meet with unlversal favor.

Horizontal Hydraulic Hoist
Arranged wilth power lake-off on amidship

| the chasais 8 coming

tranpem izaiomng, Compact
A with a varlety of body Lypiea.

BODIES FOR KISSEL HEARSE,
AMBULANCE, ETC.

Inquiriea for epecial bodies to ba
used on the different truck modols
can best be tnken care of by making
arrangements with a local body
builder when this s posaible,

We are not in & position here at the
factory to bulld special bodles at the
progemt Lme, a8 oar body bullding
and wood workiog dopartmomt Ia
crowded with passenger car work,
and an occaslonnl Job of this kind
interfores Loo much with régular pro=
dustion,

A= this Is the case, It becomes noe-
essary for us to have these bodies
bailt for sech dealers as are uoable
Lo asgure Chem in their home Lowns.
While we are porfectly willing to do
this and mssaist in every way to ged
the desired results, ¥et you can canls
I¥ oo thal It would be belter cconn-
m¥ and a saving of time to have
these bullt for yoo locally, 8o that
thay can ba onder constracilon while
from the fac-
tory. Thiz pormits better loading
in fredght cars In losa tlmeo and at
leas damage o transiil.

Quite o oumber of EKlssol truck
distributors are getilng up apsclal
ﬂ-ﬂﬂ'lﬂ-'lllﬂs' campaigas in the small
own papers in thelr territory—thoso
papers that chieflly elreuilnte In the
farming districts and we have startod
i ferles of farom ads for (hese distrib-
uters measucing 100 lioes double
column in width, Musteaticns show-
ing Hissel trucks In @ss of the farm.

It you will write the ndvertising
department hore nt the fastory we
will get you up a special farm cam-
pRign along the above lines,



